
BREAKING 
THE BANK

Growing Revenue with Virtual Events
Charles Warner, CEO

Innovative Properties Worldwide



In the 
next 30 

minutes 

How we pivoted to 
being an events 

company during the 
pandemic

Brought more value 
to our magazine 

Created 
opportunities for our 

clients and new 
partnerships

Gave us a new area 
of expertise and 
new streams of 

income

Side business 
sprung from it and 

new hires

Invigorated team as 
distribution for 
magazine was 

drying up

Where do we go 
now? 
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WE WON SOME 
STUFF TOO



WE 
PARTNERED 
WITH OVER 

40 DIFFERENT 
EVENTS  



FEB 2020: 
LIVE 

EVENTS 
WERE 
DONE 



MAR 
2020: 

RISE OF 
VIRTUAL 
EVENTS*  

*and Lots of Challenges



HTTPS://WWW.HYPERFAIR.COM/PRODUCT-
AND-USE.PHP

SO WE WENT ALL IN…

https://www.hyperfair.com/product-and-use.php


FALL 
EMERGE 

WAS 
BORN



BY THE NUMBERS 



VIRTUAL SWAG BAGS 





WE SOLD SIX FIGURES 



PEOPLE WERE BUZZING



NATIONAL 
PRESS 



https://www.youtube.com/watch?v=m-WELc0ie0k

https://www.youtube.com/watch?v=m-WELc0ie0k


RE-
EMERGE 

AND 
AWARDS  



MERCH AND 
PLATFORM 

RENTAL





Key Points 
• The platform matters 

• Content is king

• Tie in with magazine 

• Revenue from tickets, sponsors, 
other events renting out space, 
merch

• Events are hard 

• Check your tech / expect issues

• Resell platform and consult 

• Coach up sponsors and attendees 

• Strengthen partnerships 

• Marketing is key 



PROFITABLE & 
SUSTAINABLE  

HOW CAN YOU TAKE 
ADVANTAGE?  



THANK YOU!
Get in touch: cwarner@goipw.com


